NETWORK WITH AN ENTREPRENEUR

The importance of effective networking skills for anyone in business or thinking about starting one, can not be over stated. Networking is one of the most important ways in which an entrepreneur secures funding, builds a clientele, and seek advice. Failing to network often enough, well enough and strategically will almost always lead to a business’ under developing. Fortunately entrepreneurs have many opportunities and venues to network.

Networking is about building relationships, and relationships are key to entrepreneurial success. As an entrepreneur you should always keep an eye out for opportunities to meet new people and develop new relationships. Not all these people will turn into customers, but it’s worth shaking ninety-nine hands if the one-hundredth is the one that turns into your next seven-figure account.

Develop your Elevator Speech

This term originated many years ago when entrepreneurs would pitch ideas to venture capitalists by approaching them as they arrived at their offices in the mornings. The investors would only be willing to hear the business person’s pitch during their elevator ride up to the top-floor offices – less than a minute.  Practice and refine your elevator speech and use it when you network – if someone is interested in what you have to say they’ll ask you more, and if they’re not you can quickly move on.

The Report
This activity does not require a lengthy formal report. However, you will need to prepare and submit your presentation (professionally done). This outline will be turned in at the time of your presentation, so logic would dictate that you print 2 copies, one for you and one for me. I use your outline to make my grading notes, so if you fail to do this very minimal requirement your grade will be subjected to the whims of my memory. Not a good risk!

The Presentation
Prepare a 3-4 minute presentation (informative) describing the networking meeting that you have chosen. Your presentation could include (but is certainly not limited to) such topics as:

· What led you to choose this individual

· The basic objective of your interview 

· What key characteristics made this person successful

· What 3-4 things did you take away from the interview

· How will this help you in developing your business plan

REMINDER
Next, once you have signed up for your presentation, don't wait until the night before to prepare. Your grade will be determined by your outline, the quality and depth of your presentation and your ability to lead the follow-up discussion.

To do well you need to remember the 3 P's:

· Plan your time 

· Prepare your presentation 

· be Professional 

